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AHHOTANUA
B maHHO¥ cTaThe OCYIIECTBIICH aHAINM3 KIFOUEBBIX ACMIEKTOB YIPABICHUS [IEMOYKON ITOCTABOK B
chepe nmorpedburenbckux ToBapoB (FMCG), moguepkuBaeTcsi 3HAYMMOCTD a/IallTallid CTPATeTuid
B YCIOBHSX yXOJa KPYMHBIX 3alagHBIX IPOU3BOJUTEICH C POCCHICKOTO pPBIHKA U
BO3pACTAIOIIECH CaMOCTOATEILHOCTH MPpou3BocTBA B LlenTpanbHoit Asun u Kazaxcrane. Llenn
CTaThM 3aKJIFOYACTCS B U3YYCHUU M OIICHUBAHWU METOJIOB M MHCTPYMEHTOB, aJAITUPOBAHHBIX K
HOBBIM PBHIHOYHBIM YCJIOBUSIM, YTO MO3BOJSICT MECTHBIM MPOU3BOAUTEISIM ONTUMU3UPOBATH U
VKPEIUIATh CBOM TO3WIMH. VcclemoBaHuWe akICHTHPYeT BHUMaHWE Ha u3MeHeHusx FMCG
PBIHKA, TJI€ HOBBIC BBI30BBI, TAKHE KaK HEOOXOIMMOCTh OBICTPOHM aJanTalvi W 3aMElICHUs
WHOCTPAHHBIX TOBAPOB, CTABAT IEpe]l IJIAHUPOBAHUEM OCOOBIE 33a1aui. AKTYaIbHOCTh PabOTHI
00yCIIOBJIEHAa pACTYIIUMHU MOTPEOHOCTSAMU B JIOKATU3allMU IPOU3BOJICTBA U ONTUMHU3ALUU
MPOIIECCOB B IEMOYKAX IIOCTABOK JUIS YKPCIUICHHWS KOHKYPEHTHBIX TO3MWIMA KOMITAHHH.
Hayuynasi 3HQUMMOCTBH CTaThbU 3aKJIIOYAeTCd B TIIyOOKOM TMOHMMAaHHUU METOAOB YIMpaBICHHS
[IETIOYKH ITOCTABOK, MPUMEHSIEMBIX B YCIOBHSIX PBIHOYHBIX TpaHcopmarmii. MccnemnoBanue
mpeiaraeT HOBbIE TEOPETHYECKHE TMOAXOAbl K  YIPaBIEHUIO IEMOYKOH TOCTaBOK,
aJalTHPOBAHHBIE K CIIeU(UKE Pa3BUBAIOIMIUXCS PHIHKOB, H 000TamaeT HaydYHOE COOOIIECTBO
3HAHUSIMH O CTpaTerusx IutaHupoBaHus. [IpakTudeckas 3HAUMMOCTh CTATbHU 3aKJIIOYAETCS B
MPEUIOKEHUH IIEHHBIX PEKOMEHIAIUH I KOMIIAaHUH, aaNTHPYIONINXCS K HOBBIM PBIHOYHBIM
peanusM. AHanM3 TOKa3aTeled IUIAaHUPOBAHMSI TO3BOJSET BBIABUTH Y3KHE MecTa U
BO3MOXXHOCTH JIJISl YJIYYIICHHUS TIPOM3BOJACTBCHHBIX W TUCTPUOYIIMOHHBIX TPOIeccoB. B craThe
OTKCAaHbI MOJIXOJBl M METOJbI, WCIOJIb30BAHHBIE /I aHajn3a IMOKaszaTejel IUIaHWPOBAHUS B
YCIIOBUSAX HM3MEHSIONIETOCS PBIHKA, BKJIIOYAs BHEJAPEHUE COBPEMEHHBIX TEXHOJIOTHA,
ONTUMM3AIMIO JIOTUCTHYECKUX MPOIECCOB M YIydllIeHHEe CHCTEMbl YIpaBIECHHUS 3aracaMu.
[TpemnoxeHHbIe  PEKOMEHJAIMK  MOTYT  CIIOCOOCTBOBATH  HE  TOJNBKO  YIIYYIICHUIO
MPOU3BOJICTBEHHBIX MPOILIECCOB, HO W CHIDKEHUIO U3JEPXKEK, TOBBIIICHUIO  ypPOBHS
00CITY)KUBaHUS KIIMCHTOB U YKPEIICHHIO SKOHOMUYECKOH HE3aBUCHMOCTH PETHOHA.

KiaroueBble cioBa: 1enouka mnocrtaBok, FMCG, mmanupoBanue, AUCTPUOYyIHS,
JIOTHCTHKA

B coBpeMeHHOI sKOHOMHUYECKOW cdepe ymnpaBieHHE ENOoYKaMHU IOCTaBOK TOBAapOB
HapoaHoro motpednenuss (FMCQG) mpeacraBnsier co0oil oaHy U3 Hamboiee JUHAMHYHBIX U
BaXHBIX oOnacted. DG (PEeKTUBHOCTh TUTAHHPOBAHUSI WUTPAET OOJBIIYI0 POJIb B 3TOU cdepe u
OKa3bIBAaeT INPAMOE BIUSHUE HAa YCIEX KOMIIAHMM, I/I€ TPOUCXOIAT 4YacTble H3MEHEHUs
NOTPEOUTENBCKUX MPEANOUYTEHUN B YCIOBUAX BBICOKOM KOHKYpPEHIMU. AKTYalbHOCTb JaHHOMN
cTaTbu OOYCJIOBJIEHA PsJIOM COBPEMEHHBIX IpO0JieM, C KOTOPHIMH YacTO CTaJKHUBAIOTCS
KpyIHbIE KOMIIAHUY IIPH IUIAHUPOBAHUU CBOEH AEATENBHOCTH B Lienouke noctaBok FMCG.

OnHOM M3 OCHOBHBIX TPYAHOCTEH SIBIISETCSI HEOOXOIMMOCTh OOecreueHHs] BBICOKOM
CKOPOCTM pPEAaKIMM Ha H3MEHEHHMs PBIHOYHOIO CIpoca IpPH OJHOBPEMEHHOM CHW)KEHUU
ONEPALMOHHBIX H3JIEPKEK UM MOAJAEP>KAHUN BBICOKOI'O YPOBHS YIOBJIETBOPEHHOCTH KJIMEHTOB.
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OT0 0COOEHHO aKTyallbHO JIsl KATErOpUi MPOTYKTOB C KOPOTKUM IIMKJIOM JKU3HU, A€ 3aJEPKKU
WM W30BITOK 3a11acOB MOTYT MPUBECTH K 3HAUYUTEILHBIM (PMHAHCOBBIM NOTepsM. [ImannpoBanue
B crpaHax llenTtpansHoii Asum u KazaxcraHa eXeIHEBHO CTAJIKMBAIOTCS C Ppa3HbIMU,
YHHUKQJIbHBIMU TIPOo0OJIeMaMu. 371eCh YUUTBIBAIOTCSI PETHOHANBHBIE (DAKTOPBI, TaKKe Kak OOJIbIINe
pacCTOSAHUS MEXIY HACEJICHHbIMM IyHKTaMH, HEpa3BUTas TPAHCIOPTHas HHQPPACTPYKTYpa,
TPYZHOCTH C TAMOKEHHBIM PEryJIMPOBAHUEM, BCE 3TO YCIO0KHAET OPraHU3aLUOHHYIO CTPYKTYPY
noructuku. Kpome toro, cneunduka pblHKa C €ro BBICOKOH 3aBHCHMOCTBIO OT HMMIIOPTHBIX
TOBapOB BHOCHUT JIOTIOJIHUTEIbHBIE PUCKU U HEOTIPEAEIEHHOCTHU B IUIAHUPOBAHHUE.

C momenTta yxoza u3 Poccum KpyNHBIX HHOCTpPaHHBIX HPOM3BOAMTEIECH TOBAapOB
HApOJHOTO TOTPEOJICHUs] MPOM3O0LUIM 3HAYUTEIbHBIC U3MEHEHHS Ha PBIHKE. DTH H3MEHEHUS
BKJIIOYAIOT YCUJICHHBIH (OKYC Ha JIOKAIbHOE IIPOM3BOJCTBO M aJaNTalUI0 LIEMOYEK IOCTABOK C
LIEJIbI0 YMEHBLIEHHS] 3aBUCUMOCTH OT MMIIOPTHBIX TOBapOB. DTO INPHUBEIO K POCTY MECTHOIO
IIPEIIIPUHUMATEIBCTBA U CO3/IaHUIO HOBBIX IIPOM3BOJCTBEHHBIX MOIIHOCTEH B LleHTpasbHON
Asun u Kazaxcrane. [lo mepe cTpemiieHHs 3TUX PErMOHOB K CaMOJOCTaTOYHOCTH, 3ajaydu
HOCTPOCHMS U YIIpaBieHUs 3((HEKTUBHBIMU LIETIOYKAMH ITOCTABOK CTAJIH 00Jiee 3aMETHBIMHU.

Jloructuueckue u IT-TeXHONOIMM TAaK)K€ UIPAIOT 3HAYUTENBHYIO POJIb B IJIAHUPOBAHUU
nenouek noctaBok FMCG. Henocrarounoe pasputue IT-uHbpacTpyKTyphl U TEXHOJOTHH AJs
yOpaBJI€HUS JAHHBIMM U AaHAJUTHKH, & TAaKKe OTCYTCTBHE WHTETPUPOBAHHBIX CHCTEM
yhnpaBieHus 1enodykamu noctaBok (SCM) orpaHM4YMBarOT BO3MOKHOCTH JUIsl ONTHUMU3ALUU U
MOBBILIEHUS] TPO3PAYHOCTH IPOLECCOB. DTH MPOOJEMBbl CTAaBIT Iepe]] KOMIAHUSAMU 3a/ladl He
TOJIbKO B BbIOOpE MOAXOJISAIIEH CTpaTernu IUIAHUPOBAHMS, HO M B MHBECTHLMSIX B pa3BUTHE
COOTBETCTBYIOIIMX TEXHOJOTUM.

Takum 00pa3oM, aKTyaJbHOCTb MCCIIE€JOBaHUS OOYCJIOBIEHa HEOO0XOAUMOCTBIO
HaXOXJeHUA d(PPEKTUBHBIX MOIXO0A0B K IUIAHUPOBAHMIO B 1emoukax nmocraBok FMCG, koTopsie
Obl Y4YMTBHIBaJIM KakK OOIIME TEHACHUUM pa3BUTHs PBIHKA, TaK U CIEUU(PUKY PErHOHAIbHBIX
ycnoBuit crpan llenTtpansHoit Asum um Kazaxcranma. Pemenwe »Tux 3amad  morpedyer
KOMIUIEKCHOTO aHalu3a M NPUMEHEHUS COBPEMEHHBIX TEXHOJOTMYECKMX U YINPABICHUECKHUX
peLeHui.

TeopeTnueckne MeTObl TUIAHUPOBAaHUA B Lenodke nocraBok FMCG cranu npeameToM
HAy4YHBIX UCCIIEJJOBAHUN U HIMPOKO 0OCYXkJal0Tcs B JUTEpaType, HanpuMmep mMarepuan "Supply
Chain Management: Strategy, Planning, and Operation" ot Cynun Yonps! u [lutepa Meunna,
I7I€ TPEACTABIEHbl OCHOBBI YNpaBICHHUS LENOYKAMHU IIOCTAaBOK, BKJIOYas CTpaTeruu
IUIAHUPOBAHMUSI M ONEPALMOHHOIO YINpPAaBICHUS. OTH TEOPETHUYECKHE OCHOBBI BKIHOYAIOT
INPUHLMIBI KOMIUIEKCHOTO IUTAHMPOBAHMS, METOJbl IPOTHO3UPOBAHMS CIIPOCA, YMNPABICHUS
3aracaMy U CTPAaTEruy paclpeaeIeHusl.

CoBpeMeHHbIE METO/Bl IMPOTHO3UPOBAHUSL CIpOca M MPEAJIOKEHUS BKIHOYAIOT
UCIOJIb30BaHUE CTATUCTHYECKOTO MOAEIMPOBAHUS M MAIIMHHOTO 00yueHus 11 0ojiee TOYHOTO
npejicKkazanus nmorpedurenbckux TenaeHmii. Demand Forecasting for Inventory Management in
Retail Supply Chains" ot K. boitnana u A. Caiisau [2], mogoOHbIe UCCIIETOBAHUS MOCBSAIIEHBI
IMPUMEHEHHUI0O METOJIOB aHajh3a BPEMEHHBIX PAJOB U JAHHBIX JJIs ONTUMHU3ALMU 3alacoB U
MuUHUMU3anuu 3arpar. COBpEMEHHBIE CHUCTEMBI INIAHUPOBAHUS TAK)KE AKTUBHO HCIOJIb3YIOT
AITOPUTMBI UCKYCCTBEHHOI'O MHTEJUIEKTa Ul aJalTalliid K WU3MEHEHUSM Ha PBIHKE B peXUME
peasnbHOTO BpeMeHU. opMHpOBaHUE ONTUMAIBHOTO KOJIMYECTBA 3aKa3a YaCTO OCHOBBIBAETCS HA
MoJiesiX DKoHOMUYeckoro pasMepa 3akaza (EOQ), koTopble MOMOTraroT ONpeNeNuTh HYKHOE
KOJINYECTBO MPOAYKLUHU Ul 3aKa3a, MUHUMHU3UPYS OOIIME 3aTpaTbl HA 3aKyINKy, XpaHEHHE U
noanepkanue 3amacoB. CoTpyaHuuecTBO ¢ KiaroueBbiMu kineHTamu (Key Account) u
nocpenaukamu  (Proxy) tpeOyeT HMHIMBHIyaldbHOW CTpAaTeruu B3aMMOJAEHCTBHS, BKJIIOYas
yCIIOBUSL TIOCTaBKHM, CKHUJKA M JIOTUCTHYECKHE KOHTPAKThl, KaK ONHCaHO B paboTe 1o
YIpaBJIEHUIO B3aUMOOTHOIEHUSAMHU ¢ KiiueHTamu (CRM).

VYrpapieHnre BpeMeHeM IJIaHUPOBAHUHN BKJIIOYAET aHAJIU3 BPEMEHU BBIMOJIHEHMSI 3aKa3a,
JIOTHCTUYECKUX 33JePKEK U BPEMEHH TPAaHCIOPTUPOBKU. DPPEKTUBHOE YIPABICHUE BPEMEHEM
COKpAIllaeT BpeMs MPOCTOsI M MOBBIIACT YJOBIETBOPEHHOCTh KJIMEHTOB. DTO BaXKHBIH (akTop B
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FMCG cekrope, B KOTOPOM CKOPOCTb JIOCTAaBKH H CBEKECTb NPOIYKIIMA YacTO SIBISTFOTCS
KOHKYPEHTHBIMHU [IPEUMYILIECTBAMU.

Jns  oneHkn APQPEKTHBHOCTH CHCTEMBI JTUCTPHUOYIIMA KOMIIAHHH TPUMEHSIOTCS
OMPCACIICHHBIC KIIFOUCBBIC MTOKA3aTCIIN 3(1)(1)CKTI/IBHOCTI/I TCX WUJIKM UHBIX ONCPAIMOHHBIX ACIICKTOB
MIOCJICTHETO 3BEHA IISTH TTOCTABOK.

KiroueBbIME aHATM3UPYEMbIMH TTOKa3aTeNIIMU 3((HEKTUBHOCTH CHUCTEMBI TUCTPUOYIIHH
SIBIISTFOTCSL:

- Koappumment obopaunBaemoctu 3anacos (Inventory Turnover Ratio):

MOKa3bIBaET, HACKOJIBKO 3()(PEKTHBHO KOMIIaHWs YHpaBisieT CBOMMH 3allacaMd, NpojaBas U
3aMeHsIs UX B TEUCHHUE OINPEEICHHOro nepruoja BpeMenu [3].

- YpoBenb obciyskuBanus (Service Level) oTpaxkaeT ciocoOHOCTD
KOMITaHUHW YOAOBJICTBOPATH HOTpe6HOCTI/I KJIMCHTOB C TOYKH 3PCHUA CPOKOB JOCTABKU U 061>eMa,
0KU/IaEMOT0 KIICHTaMH.

Typ
(CUS- e
OUT-SF3) FD/ | 202
Sales UH  344| 202 202 uto
Group T 0]341 352 r
KARAGA 92,8/94,0/92,8| 96,1|87,2(93,3|89,4| 85,5| 86,0| 84,8| 86,1|74,5/80,0{87,9
NDA FD  0%]| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0% 0%| 0% 0%| 0%
KARAGA UH 94,0/92,7/95,4| 86,8/85,6/98,3/89,0| 81,0| 95,2| 100,| 97,6/85,9|83,4/91,3
NDA T 0%| 0%| 0%| 0% 0%| 0%| 0%| 0%| 0%]| 00%| 0%| 0%| 0%| 0%
KARAGAN 93,0/93,8/93,2| 94,7/87,0|94,1(89,3| 84,8| 87,4| 86,8| 87,6/75,9|80,4(88,4
DA HUror 0%/ 0% 0%/ 0%)]| 0%/ 0%| 0%/ 0%| 0%| 0% | 0%/ 0%/ 0%)| 0%
KOKSHET 91,6/93,1|91,3| 95,1/92,1(85,4|93,2| 90,0| 92,8| 86,5| 92,0({93,8|80,2| 90,6
AU FD  0%]| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0% 0%| 0% 0%| 0%
KOKSHET UH 99,8/99,9/98,9| 97,5/98,7|97,3|99,7| 99,8| 99,4| 100,| 99,1|99,1|99,3/99,1
AU T 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%]|00%| 0%| 0%| 0%| 0%
KOKSHET 92,8/94,5/92,6| 95,5/93,5/87,4/94,2| 91,8| 93,7| 88,5| 92,9/95,0/83,0/92,0
AU HUtor 0%| 0% | 0%| 0%| 0%/ 0%/ 0%)| 0%/ 0%/ 0%)| 0%/ 0%/ 0% 0%
KOSTANA 93,1/90,9|88,0| 88,0/90,0|80,2(89,1| 83,6| 86,6/ 60,8| 78,4|77,4/79,9|83,8
Y FD 0%| 0%| 0%| 0% 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%
KOSTANA UH 98,7/91,4/89,6/ 89,1/87,8/80,9|63,1| 76,2| 88,5| 88,3| 87,1/84,2|79,5/84,4
Y T 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%| 0%
KOSTANA 93,7/90,9|88,2| 88,1/89,7|80,3(85,6| 82,7| 86,8 64,2| 79,4|78,3/79,8| 83,9
Y Uror 0% 0%| 0%/ 0%| 0%/ 0%/ 0%)| 0%/ 0%/ 0%)| 0%/ 0%/ 0% 0%
PETROPA 96,3/94,9|96,1| 98,4/95,7|93,9/91,5| 84,0| 84,9| 84,1| 94,4/94,2|93,0/92,6
VLOVSK FD 0%| 0%| 0%| 0%| 0%| 0%| 0% 0%| 0%| 0%| 0%| 0% 0% 0%
PETROPA UH 99,0(99,7|97,5|93,6(/93,4|97,4/88,8| 93,3| 99,3| 94,2| 97,9/97,4/89,6| 95,8
VLOVSK T 0%| 0%| 0%| 0%| 0%| 0%| 0% 0%| 0%| 0%| 0%| 0% 0% 0%
PETROPAVLO 96,8/95,9|96,3| 97,7(95,4|94,5/91,0| 85,6/ 87,2| 85,6| 94,9/94,8/92,5/93,1
VSK Hror 0%)| 0%| 0%)| 0%)| 0%| 0% 0%| 0%| 0%/ 0% 0% 0%/ 0% 0%
OG6urmii 93,9/93,9|92,7| 94,4/90,2|90,5/89,6| 85,5| 88,3| 82,9| 88,383,9/83,4|89,1
HTOT 0% 0% | 0%/ 0%| 0%/ 0%/ 0%)| 0%/ 0%/ 0%/ 0%/ 0%/ 0% 0%

Tabmuma 1 - lannbie 06 ypoBHe o6cimyxuBanus kimentoB FMCG



ObuwecmeeHHO-3KOHOMUYECKUE CMPYyKmMypbl

KOMITaHHH 3a 4eTBepThIi kBapTai 2024 roma (CoOCTaBICHO aBTOpaMU Ha OCHOBE
AKCIIEPTHOM OLICHKH)

Ha mpumepe kBapTabHBIX 3HAYCHHI YPOBHS CepBrca (B TaOJIUIE YKa3aH YPOBEHb CEpPBHUCA
1o HemensMm roja B kareropusix FD - ckopomnopramasics Monounas npoaykuuss u UHT -
MOJIOYHAsI MPOAYKIHUS JIUTEILHOTO XPaHEHUs) B OJIHOM U3 KPYIHEUIINX MUIIEBBIX KOMITAaHUMA
AJNMaTbl, CTaHOBUTCS SICHBIM, YTO 3a4acTyl0 KOMIAHHUSM CII0)KHO JOCTUIaTh LIEJIeBOro
3HAuUeHUs ypoBHs oOchmyxkuBaHus (94% pans naHHOW Kommanuu). JlaHHBIM TOKa3aTeNb
SIBJIIETCS. COCTABHBIM M 3aBUCUT OT MHOTHX (DAaKTOPOB, YTO MO3BOJIAET OMPEAENSATh €ro Kak
KIIFOUEBOM B IMOKA3aTeNsIX CHUCTEMBl IUCTpHOyIHH. 3a4acTyto, TPOOJIEMBI, CBS3aHHBIE C
pPacxoKJIEHUEM CIpoca W pe3yjbTaTa 3aBHCIT OT TaKUX (PAKTOPOB KakK MPOU3BOACTBEHHAS
MOIIHOCTHh (PaOpHK, BMECTUMOCTh TPAHCIOPTHBIX EIWHHI] U OCTaBIIUICS CPOK TOJHOCTH
TOBapOB Ha MOMEHT NPUOBITUS Ha CKJIA[bl KiHeHTa. Onupasch Ha JaHHbIE TaOIHIIbI, MOKHO
YBUJIETh, KaK Pa3pbIB CBsI3€U C CO 3BEHBAMH IIETICH MOCTaBOK B Poccuu MOBIHSIT HA N3MEHEHHS
YPOBHSI CepBHCa, IMOKa3bIBas TPEH Ha CHIKeHHe Ha 10 myHKTOB ¢ kKoHIA HOs10pst 2023 roxa,
910 BEAET 3a COOOW BIIOCICACTBHM K IIOTEpE KITFOYEBBIX KIMEHTOB, WCKIIOYas PBIHKH
Kazaxcrana u Cpenneil A3um OT MOCTaBOK T'OTOBOM MpoAyKIHUH. KOMIUIEKCHOCTh JaHHOTO
MoKaszaTessi CIIOCOOHAa TMPOJEMOHCTPUPOBATH OOIIee MOJOKEHHE CHCTEMBl DPaCHpeeTICHHS
TOBapOB U HaOmoAaTh OOIIyI0 KapTHHY, 4YTO TIO3BOJISIET B JalIbHEHIIEM BBICTPAUBAThH
CTpaTeruy MO IMPOJBIKCHUIO M B3aUMOJICHCTBUIO C KIIFOUEBHIMH KJIIMEHTAaMH, BO M30CKaHUE
HEBBITMIOJHEHHUSI UX MOTpeOHOCTeW M TOJAEpkaHHs BBICOKOTO YPOBHS cepBuca it Oosee
JMy4IIUX MOoKa3aTeNel mpoJax Ha MOoJKax.

- Pacxoapr Ha quctpubynuto (Distribution Costs) BKIIFOYAarOT BCE 3aTPaThl,

CBSA3aHHBIE C XpaHCHHEM, OOpabOTKOH W JOCTaBKOH TOBApOB JO KOHEYHOTO ITyHKTA
Ha3HAYCHUSI.

- Tounoctes mporno3oB cmpoca (Demand Forecast Accuracy) wu3mepsier, HacCKOJBKO
(hakTUYECKUH CIPOC COOTBETCTBYET MPOTHO3aM, YTO Ba)KHO JJISi ONTUMU3AIMHU TNIAHUPOBAHUS
3aracoB ¥ MPOU3BOJICTBA.

OddexTuBHO ympaBisAs ATUMH  TOKa3aTelsIMM, KOMIIAHUM MOTYT  COKPaTHTh
OTIEPAIIMOHHBIE PACXObI, TOBBICUTH Y/IOBJIETBOPEHHOCTh KIIMEHTOB M KOHKYPEHTOCIIOCOOHOCTH
Ha pbIHKE. DTU MOKA3aTeNM YaCcTO UCIOJIb3YIOTCS Ha MPEANPUATUSIX B CEKTOpPax IUIAHUPOBAHUS,
JTUCTPUOYIIUU U JIOTUCTUKH, XOTSI 1 UMEIOT pa3Hble O(pUIIMaTbHBIC HAa3BAHUS.

Anamu3 peilHka FMCG B KazaxcraHe mMo3BOJIIET BBISIBUTH HECKOJBKO KIHOYEBBIX
TEHJICHIIUN, OMPENETAIONIUX €ro MUHAMUKY W CTPYKTYypy. OJHUM U3 KITIOYEBBIX (PAKTOPOB,
BIUSIONIMX Ha CTpaTeTMH WIPOKOB pBIHKA, SBIAETCS Treorpaduueckoe pasHoobOpasue
MOTPEOUTENTHCKUX TPEANOYTCHU W TEeMIOB pocTa mpojaax. [IpoayKThl NMUTaHUs, HAMUTKH,
ObiToBas xuMus U aApyrue ToBapsl FMCG 1eMOHCTPHPYIOT pa3HbIE TEMITBI POCTa B Pa3IMUHBIX
perunonax. Hanpumep, B psine perioHoB Poccuu TeMIibl pocTa MpoiaXk 3HAYUTEIHHO BBIIIIE, YeM
B MockBe u Cankr-IletepOypre, uTo CBUAETEILCTBYET O BaAXXHOCTU PETHOHANBHON ajamnTalud
MapKETHHTOBBIX JUCTPUOBIOTOPCKUX cTpaTeruii [6].

Kak u jgms npyrux ctpan LlenTtpanpHoii Asum, ans peiHKka KaszaxcraHa XapaKTepHBI
pactymas ypoanuzanus neMorpadudeckne m3MeHeHUs. DTH (aKTOPhl HAMPAMYIO BIHSIOT HA
NOTPeOUTENhCKUE MPEANOUYTEHUS U CIIPOC Ha TOBAaphl MOBCEIHEBHOTO crpoca. Hampumep, B
Kazaxcrane HaOmromaercss BBICOKMH pOCT YHclia JIeTel, YTO co3/aeT OJaronpusTHbIE yCIOBHS
JUTSL KOMITAaHUH, crienuanu3upyromuxcs Ha aetckux toBapax (Kursiv Media Kazakhstan) [6], [7].

W3meHenuns B MpeaNnoUTeHUSIX 1 TTOBEJEHUN MOTPEeOUTENIEH TaKk)Ke OTPaKaIOTCS B POCTE
oHNaiH-ToproBnu. Ha ¢oHe manmemMuu U ee MOCIeNCTBUI OHIAWH-TUIaTHOpMBI cTanu Oolee
3penbIMH, U WX J0Ji1 Ha pblHKe mpuommkaercs Kk 10%. B pesynbprare m3aMeHmsics moaxon K
COBEPILECHUIO TMOKYIOK: MOKYMaTeld MPEANOYUTAIOT COBEPIIATh OHJAWH-TIOKYNKH MEHBIIUMU
o0beMaMu U yaile.

Ananu3 motpeOHOCTe M OXUIAaHWK TOKyNareled IOKa3bIBaeT, YTO Ka3aXCTaHCKHM
PBIHOK TOBapOB IMOBCEIHEBHOTO CIIPOCa CTaJIKMBAETCS ¢ HEOOXOAMMOCTBIO NMBEPCHUPUKALUU
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NPEJIOKEHUST U aJalTaliid acCOPTHUMEHTa K MEHSIOIIMMCS TMOTPEeOHOCTAM HaceleHUs. IJTO
BKJIIOYAeT B ce0si ydyeT pacTyIllero MHTepeca K 310pOBOMY IMUTAHHIO, SKOJOTHYECKU YHCTHIM
MPOAYKTaM, a TaKkKe YJOOCTBO MOKYIIOK uepe3 OHJIaH-KaHaibl. OHIaH-TOPTOBIS OTKPHIBAET
HOBBIC BO3MOKHOCTH JUISI PACIIUPEHHS PBHIHKA U TMPUBJICUYCHUS KIMCHTOB 3a CUET YJ00CTBa
BBIOOpA M JIOCTaBKH TOBApoB [7].

YuuTheiBasi COBpEMEHHBIE TEHACHIMH, Ka3zaxcTaHCkuil pbiHOK FMCG TpeOyer ot
KOMIIAHUII THOKOCTM M CHOCOOHOCTHM  OBICTPO  QAaNTHUPOBATBCI K MEHSIOLIUMCS
NOTPEOUTENHCKUM TMPEINOUYTCHUSIM U HKOHOMHYECKHUM YCIOBUSIM. Pa3BUTHE TEXHOJOTUH U
YCIIYT JIOCTaBKH, a TaKKe BHUMAHUE K PErHMOHAIBHBIM OCOOCHHOCTSIM U HMOTPEOUTEITHCKUM
MPEIIOYTEHUSM CTAHYT KJIFOUEBBIMHU (DAKTOpaMH yCIieXxa Ha 3TOM JTUHAMUYHO Pa3BUBAIOMIEMCS
PBIHKE.

Benyumme FMCG-komnanuu B KazaxctaHe ONTUMHU3MPYIOT CBOIO JACSTENBHOCTH IO
HECKOJIbKUM KJIIOYEeBBIM acriekTaMm. Pa0oras B AMHAMHYHOM M KOHKYPEHTHOW cpejae, 3TH
KOMITAHUHU CTAJIKUBAIOTCA ¢ HEOOXOIUMOCTBIO PAllMOHAIN3AUN CBOCH NESTEIbHOCTH, HaunHas
OT yIIpaBJICHUS 3alacaMy M 3aKaH4YMBas paACIPECICHUEM U IPOrHO3UPOBAHUEM CIIPOCa.

Hns xomnanuit FMCG B Kazaxcrane Ba)kHO HE TOJBKO YBEIUYUTH CKOPOCTH 000pOTa
3aracoB, HO U UMETh BO3MOHOCTh THOKO pearupoBaTh Ha U3MEHEHHs PbIHKA. DTO O3HAYaeT He
TOJIbKO YCKOPEHUE JIBIIKEHHS TOBAPOB, HO 1 MUHUMU3AIMIO 3aTpaT Ha XpaHeHue. B aTom moxer
MIOMOYb IPUMEHEHHE MeTON0B “TOYHO B CPOK”’ M COBEPIICHCTBOBAHUE CHCTEM YIIPaBICHUS
3armacamu.

Bricokuii ypoBeHb cepBUCa - BakHeMIIM snemeHT ycnexa B cektope FMCG. On
TpeOyeT CBOEBPEMEHHOTO pearnpoBaHMs Ha 3apoCkl KJIMEHTOB, YTO, B CBOIO O4Yepe/ib, Tpedyer
TOYHOT'O MPOTHO3UPOBAHUS CIIPOCAa U ONTHUMH3ALUU JIOTUCTUKU. YIIyUIIEHUE 3THX IPOLIECCOB
MOKET 3HAYUTEIILHO MOBBICUTH YIOBJIETBOPEHHOCTD JIOSUIBHOCTD KIIMEHTOB.

Onrtumu3anus JOTUCTUYECKUX 3aTpaT - SBISETCA €Ule OJHUM BaXKHbIM acrniekToM. Crona
BXOJUT BCE - OT CKJIAJUPOBAHUS 1O JIOCTaBKM HPOAYKIMM KOHEYHOMY HOTPEOMUTENt0. OTU
pacxoapl MOKHO COKpPATUTh 3a CUET aBTOMATU3AlMHM CKIAJICKUX MPOLIECCOB M ONTHMH3ALUU
MapIIpyTOB JIOCTaBKH.

Jns komMnaHui BaKHO HE TOJBKO YJIOBJIETBOPHUTH TEKYIIMWA CHOPOC, HO M IMPABHIBHO
CIIPOTHO3UPOBATh Oyaymiue TeHIAEHIUHU. [IpruMeHeHNe aHATIWTUKH W MAIIUHHOTO OOy4eHHS
MO3BOJISIET MOBBICUTH TOYHOCTh MPOTHO3UPOBAHMS CIIPOCA, YTO, B CBOKO OYEPE.lb, YJIy4IIAET
IUTAaHUPOBAaHKE MTPOU3BOJICTBA YIIPABJICHUE 3al1acaMu.

Kaxaplii u3 3THX acmekToB TpeOyeT KOMIUIEKCHOTO MOJXOAAa W BHEJPEHHUS HOBBIX
TeXHOJOTHi. HBeCTUPYs B WHHOBAIIMM M ONTHMH3AIMIO TMpoIleccoB, kazaxcranckue FMCG-
KOMIIAaHUM MOTYT HE TOJBKO TOBBICHTH CBOIO KOHKYPEHTOCIIOCOOHOCTb, HO U O0ECIEeYUTh
JIOJITOCPOYHBIA YCTOMYHMBBIM POCT. DTOT MyTh HENPEPHIBHOTO COBEPIIEHCTBOBAHUS TPEOyeT HE
TOJIKO MHBECTULIMI B TEXHOJOTMHM, HO U Pa3BUTUS KOPIOPATHUBHOM KYyJIbTYphl, B KOTOPOMH
0c000€e BHUMaHUE YJIeJIIeTCs MHHOBALMSIM U TOCTOSIHHOMY YCOBEPILIEHCTBOBAHMUIO.

B 3axmouenue, xommanun Kaszaxcrana u IlentpansHoii Asum B cektope FMCG
CTAJIKMBAIOTCS C PSJIOM BBI30BOB, KOTOpBIE YCYTyOMJIHCH MOCJE pa3pbiBa CBsI3€H B LEMOYKAX
noctaBok ¢ Poccueit. CkopocTb 000poTa 3amacoB, ypoBeHb CEpPBHCA, CTOMMOCTb TUCTPUOYIIHH U
TOYHOCTH TPOTHO3a CIPOCA OCTAIOTCS KPUTHUYECKU BAKHBIMU ACTIEKTaMH IS TOIJICPKAHUS
KOHKYPEHTOCIIOCOOHOCTH U 00€CTIeUeHUsI YCTOWYMBOTO pOCTa Ha PHIHKE.

YuuTheiBasi 3TU BBI30BBI, HEOOXOJMMO AaKIEHTUPOBAThH BHUMAHHWE HA WHBECTUIIMSIX B
WHHOBAllUM M ONTUMU3ALMIO MPOLEcCOB. BHenpeHuWe NepeloBbIX TEXHOJOTUH, TaKUX Kak
MalmHHOe OOyYeHHE M aBTOMATH3aIUs, MOXKET CTaTh KIIOYOM K YIYYIICHHIO TMPOTHO30B
cIpoca, ONTHMM3AIMK YIMPaBICHHUs 3alacaMu, CHWKCHHIO 3aTpaT Ha JUCTPUOYLHIO U
MOBBIIICHHIO yPOBHSI OOCTY)KMBAaHHWS KIWEHTOB. BaXHBIM acCmeKTOM TakKe SBISETCS
KOpPIOpaTUBHAS KYJIbTYpa, MOAIEPKUBAIOIIAs HHHOBAIIUU U HEMIPEPHIBHOE COBEPIICHCTBOBAHUE.
Coznanue cpenpl, I7ie MHHOBALlMM W YIYYIIEHUS SBISIOTCS OCHOBOM OHM3HEca, M pa3BUTHE
HABBIKOB COTPYJHHKOB B 00JACTH HOBBIX TEXHOJOTHH M METONOJIOTHIA YIpPaBICHUS CTaHYT
KITIOYEBBIMU (DAKTOpaMH YCHEIIHOM aanTallii K MEHSIOIIUMCS PHIHOUYHBIM YCIOBHUSIM.
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B utore mns FMCG kxommanuii Kazaxcrana u LlenTpansHOol A3uM BaXXHO HE TOJIBKO
aIalITUPOBATBCA K TEKYIIUM TPEeOOBAHUSAM PBHIHKA, HO W TPEABHICTh OyIyUIHe W3MEHEHHS,
AKTHBHO BHEJPSS MHHOBAIIMOHHBIE PEIICHHS U CTPATETHH. ITO TO3BOJIUT HE TOJIBKO COXPAHUTh,
HO U preHI/ITL nux prHO‘IHBIC I103ULuu, 06€CH€‘-II/IBaSI I[OJII‘OCpO‘-IHBIfI pOCT nu HpOHBCTaHI/Ie B
HOBBIX YCIIOBHSIX.
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TYUIHAEME

KA3AKCTAH K9HE OPTAJIBIK A3US1 HAPBIFBIHIAFBI TYTBIHYLIbBI
OHIMJIEPJII TAPTY XKYUECIHAEI'T )KETKI3Y TI3EEKIH )KOCITAPJIAY
KOPCETKILITEPIH )KOHE OHBIH EPEKHIEJIKTEPIH TAJIJAY

JA.N.Taauspos, LII.E.Emenosa, J1.JI.Kapeim6aii, B.A.Ham, A.O.YMmOeroBa
Kazak-Hemic yHHUBepCHUTETI
Anmartel, Kazakcran
Byn makanaza ipi 6atsic enaipyuiiepidia Peceil HapbIFbIHaH KeTyl )koHe OpTaiblK A3us
MeH KazakcTanga OHIIpPICTIH ©CIM Kejle JKaTKaH AepOecTiri »KarJalblHIa CTpaTeTrusuiapabl
OeliMIeyAiH MaHBI3IBUIBIFBIH aTal oTil, TYThIHY Tayapnapbl (FMCG) camacblHAarbl jKETKI3Y
Ti30eTiH OacKapyJblH HETI3T1 acleKTUIepiHe Tajay Kacauabl. MakajdaHbIH MakcaThl -
KEPriuTikTi eHJIpyIIIepre 3 MO3UIMJIApbIH OHTAMIAHABIPYFa JKOHE HBIFAHTyFa MYMKIHJIK
OepeTiH ’KaHAa HAPBIKTHIK Karjaililapra OeliMaenTeH SJicTep MEH Kypaijapibl 3epTTey KoHe
Oaranmay. 3eprrey FMCG HapbIFbIHOAFbl e3repicTepre Haszap aynapajbl, MyHJa IIETENIiK
Tayapiaapabl Te3 OeiMaey KoHE aybICTBIPY KaXETTUTIN CHAKTHI JKaHAa KUBIHABIKTap
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KOCTapjayFa €peKIie MIHACTTep KOSAAbl. JKYMBICTBIH ©3CKTLIIr OHIIPICTI JIOKaTu3amusiay
KOHE KOMITAaHUSUIAPABIH 09CEKENeCTIK MO3UIMAIAPBIH HBIFAUTY YIIIH JKETKI3y Ti30erinaeri
MPOIIECTEP/Il OHTAWIAHIBIPY KaKETTUIIKTEPIHIH apTyblHa OaiyiaHbICThI. MakKajlaHbIH FHUIBIMHU
MaHBI3JIbUIBIFBl HApPBIKTBHIK TpaHcopMarus KaraalblHIAa KOJJAHBUIATBIH JKETKI3y Ti30eriHn
Oackapy oJiCTepiH TepeH TYCIHYyJE *KaTbIp. 3epTTEy JAaMyIbl HAPBIKTAPAbIH €PEKIICTIKTEepiHe
OeliiMIenTeH JKeTKi3UIiM Ti30erin 0acKapyIblH XaHa TEOPUSIIBIK TOCUIIECPIH YCHIHAIBI JKOHE
FBUIBIMH ~ KaybIMJACTBIKTBI ~ KOCHApiay CTpaTervsuiapbl Typajbl OiliMMeH OalbITabl.
MakanaHblH TPAKTUKAIBIK MAaHBI3IbUIBIFBl  JKaHA HAPBIKTBIK IIIBIHABIKKA OediMeneTin
KOMITAHHSUTAp YIIIH KYHZIBI YChIHBICTap Oepy Ooubin TaObuiaisl. XKocmapiay KepceTKIITepiH
TaJgay OHIIPICTIK XKOHE TapaTy MPOLECTEPiH KAKCAPTYIbIH KUBIHBIKTAPbl MEH MYMKIHJIIKTEPiH
aHbIKTayFa MYMKIHIIK Oepemi. Makamana e3repMmeni HapbIK JKaraalblHIa OSKOocIapiay
KOPCETKIIMITEPiH Talgay YIIiH KOJIAHBUIATBIH TOCUIIEP MEH OAICTEp, COHBIH INIHAE 3aMaHayd
TEXHOJIOTUSUIAP/IBI  €HTI3y, JIOTHCTUKAJBIK IPOLECTePAi OHTAWIAHIBIPY MKOHE Tayapliibl-
MaTepHaIIBIK KYHIBUIBIKTApIbl Oackapy KYWeCiH J>KakcapTy CHIATTalIFaH. ¥ CBHIHBUIFAH
YCBIHBICTAp OHIIPICTIK MpOIeCTEp/i >KaKcapTyFa FaHa €MeC, COHBIMEH Karap IIBIFBIHIAP/IbI
a3aiiTyra, KIIMEHTTEpre KbI3MET KOPCETYy NIEHICHiH apTThIpyFa JKOHE aliMaKThIH SKOHOMHUKAIBIK
TOYEJNCI3/IITH HBIFAUTYFa BIKIANI €Tyl MYMKIH.

Tyiiin ce3aep:: XKetkizy ti3oeri, FMCG, xocnaprnay, Tapary, JOTHCTHKA

SUMMARY
ANALYSIS OF SUPPLY CHAIN PLANNING INDICATORS IN THE
DISTRIBUTION SYSTEM OF CONSUMER PRODUCTS AND THEIR FEATURES IN
THE MARKET OF KAZAKHSTAN AND CENTRAL ASIA

D.l. Daniyarov, SH.E. Emenova, D.D.Karymbay, V.A.Nam, A.A.Umbetova
Kazakh-German University
Almaty, Kazakhstan

This article analyzes key aspects of supply chain management in the consumer goods
sector (FMCG), emphasizing the importance of adapting strategies in response to the withdrawal
of major Western manufacturers from the Russian market and the growing self-sufficiency in
production within Central Asia and Kazakhstan. The goal of the article is to study and assess
methods and tools adapted to new market conditions, enabling local manufacturers to optimize
and strengthen their positions. The research focuses on the changes in the FMCG market, where
new challenges, such as the need for rapid adaptation and replacement of foreign goods, pose
special planning tasks. The relevance of the work is driven by the increasing needs for
production localization and process optimization in supply chains to strengthen companies'
competitive positions. The scientific significance of the article lies in a deep understanding of
supply chain management methods applied under market transformations. The study offers new
theoretical approaches to supply chain management, tailored to the specifics of emerging
markets, and enriches the academic community with knowledge of planning strategies. The
practical significance of the article lies in providing valuable recommendations for companies
adapting to new market realities. The analysis of planning indicators helps to identify bottlenecks
and opportunities for improving production and distribution processes. The article describes the
approaches and methods used to analyze planning indicators in changing market conditions,
including the implementation of modern technologies, optimization of logistical processes, and
improvement of inventory management systems. The proposed recommendations can contribute
not only to the improvement of production processes but also to reducing costs, increasing
customer service levels, and strengthening the economic independence of the region.
Keywords: Supply Chain, FMCG, planning, distribution, logistics
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